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CAREER OBJECTIVE:

Aspiring to work with a growing organization that offers a challenging environment in the field of Sales and Marketing. Aggressive and accomplished Sales and Business Development Professional. Extensive regional and national experience in business-to-business sales development.
PROFESSIONAL SNAPSHOTS:
	EUREKAFORBE�S LIMITED:(Vacuum cleaner)

 
	May 2007-Aug2008


	Worked as a sales executive for Eureka Forbes vacuum cleaner door to door sales

	OPUS Fashions Private Ltd

	Aug2008-Aug2010

	Worked as a sales executive for maybell lounge wear brand covering entire Tamil Nadu and Kerala market for both channel sales and distribution sales

	LOVABLE LINGERE LTD


	Aug 2010 �Jan 2013
	Worked as a senior sales executive for lovable brand lingerie and panties for premium segment covering entire Tamil Nadu and Kerala market                

	Raymond apparel Ltd
	Aug 2014 � JAN 2017


	 Taking care of entire tamil nadu for both exclusive brand outlet  and multi brand outlet  for parx and colour plus and also got promotes as a area sales manager and taking for of despaches through distributor 


	SDL FASHIONS LIMITED
	FEB 2017 �mar 2020
	Working as Area sales manager.
Looking Overall Tamilnadu Market for entire premium range through distributor channel and this is exclusive of seasonal sales that is spring summer and autumn winter, taking booking through distributor and supply through distributor only

	Artimas fashions pvt ltd
	august 2021-till date
	Worked as Area sales manager,Taking care of entire tamil nadu market for the brand known as actimaxx and one 8 , major role is appointment of distributor partners through out tamil nadu, managing sales team and key outlets


JOB DESCRIPTION:

· Identifies business opportunities by identifying prospects and evaluating their position in the industry; researching and analyzing sales options.
· Sells products by establishing contact and developing relationships with prospects; recommending solutions.
· Maintains relationships with clients by providing support, information, and guidance; researching and recommending new opportunities; recommending profit and service improvements.

· Identifies product improvements or new products by remaining current on industry trends, market activities, and competitors.

· Prepares reports by collecting, analyzing, and summarizing information.

· Maintains quality service by establishing and enforcing organization standards.

· Maintains professional and technical knowledge by attending educational workshops; reviewing professional publications; establishing personal networks; benchmarking state-of-the-art practices; participating in professional societies.

· Contributes to team effort by accomplishing related results as needed.
Typical activities 

· listening to customer requirements and presenting appropriately to make a sale;

· maintaining and developing relationships with existing customers in person and via telephone calls and emails;

· cold calling to arrange meetings with potential customers to prospect for new business;

· responding to incoming email and phone enquiries;

· acting as a contact between a company and its existing and potential markets;

· negotiating the terms of an agreement and closing sales;

· gathering market and customer information;

· representing the organisation at trade exhibitions, events and demonstrations;

· negotiating on price, costs, delivery and specifications with buyers and managers;

· challenging any objections with a view to getting the customer to buy;

· advising on forthcoming product developments and discussing special promotions;

· creating detailed proposal documents, often as part of a formal bidding process that is largely dictated by the prospective customer;

· liaising with suppliers to check the progress of existing orders;

· checking quantities of goods on display and in stock;

· recording sales and order information and sending copies to the sales office, or entering into a computer system;

· reviewing your own sales performance, aiming to meet or exceed targets;

· gaining a clear understanding of customers' businesses and requirements;

· making accurate, rapid cost calculations and providing customers with quotations;

· feeding future buying trends back to employers;

· attending team meeting and sharing best practice with colleagues.

LANGUAGE  KNOWN:
	LANGUAGE
	     SPEAK
	   READ
	  WRITE

	TAMIL
	      (
	      (
	      (

	ENGLISH
	      (
	      (
	      (


Educational Qualification:

B.B.A.(MADRAS UNIVERSITY)
Higher Secondary - Muthialpet Hr. sec. School
PERSONAL  DETAILS:

Father�s Name

:
 T.Mathivanan
Date of Birth
 

: 11.01.1988
Age



:
 33 Years
Sex



:
 Male

Marital Status

:
Married

Nationality 


:
 Indian

Religion


:
 Hindu 

Hobbies 


:
 Reading Books & Playing Cricket
DECLARATION:
I do hereby solemnly declare that the information furnished above is true and correct to the best of my knowledge and belief. 

Place: Chennai  








Yours truly,

Date: 
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