RESUME

                                                                                                                                              SUBRATA ROY                                                                                   
Guwahati, Assam
Mob no:    07086012922

e-mail:subrataroy.2007@rediffmail.com 
___________________________________________________________________________

                                                                   SYNOPSIS
1.Distribution management and Strategic planning in Garments Industry since last 9 years.

2.Skilled in developing strong business relationships with dealers and distributors; experience in managing large territories as well as converting prospect into business partner.

3.Expertise in exploring & developing new markets, organizing promotional activity, accelerating growth and achieving desired sales goals.

4.Areas excellence include:-Distribution Management, strategic planning, sales& Marketing, Product Promotion, Team supervision.
                                                    CAREER COUNTER 

 Working for RUPA & CO.LTD (Macroman & woman-Series )both division Man &         woman as a Dy.Regional Sales Manager. looking after business development and distribution from December 2014 ………. till date.
          Area- Total North-East,North Bengal & Sikkim.
         Achievements:

· Appointed new dealers& distributors.

· Successfully introduced new products in the markets.

            Successfully converted potential dealers to sale company’s entire product range
  Worked for PAGE INDUSTRIES LIMITED(JOCKEY) as a Sr. Sales officer(SPORTS    & WOMENS), looking after Business development  and strategic planning in sales from Feb.2009 to November 2014.
               Area: North Bengal & Sikkim
      Achievements:

· Appointed new dealers& distributors.

· Successfully introduced new products in the markets.

· Successfully converted potential dealers to sale company’s entire product range.

 Worked for KORES INDIA LIMITED as a Sales Executive, looking after business                 development and distribution from July 2006 to January 2009.

      Area: Assam & Total North-East

Achievements:

 >Successfully introduced company’s new products in the markets.

 >Achieved the highest secondary growth in the year of 2007.

 >Successfully rolled out the “School contract program Activity” in Rural and Urban 

   Areas.  
Worked for  RUCHI SOYA INDUSTRIES  as a Sales Representative ,looking after business development from April 2005 to July 2006.

      Area: Assam & North-East
Achievements:

 >Achieved the secondary growth and develop in areas.

                                                       EDUCATION

· Completed B.A. in the year of 1997 from Guwahati University.
                              OTHER OUALIFICATION
· Graduate  in Hindi from Asom Rastabhasa Pracher Samity.                                            
                              My Present KRA in the following:
  1. Controlling Sales at the micro level with strict with adherence to target

.

  2. Providing to the outlets for effective Sales of the product

  3. Weekly Sales plan keeping in mind the set target.

  4. Stringent tracking of Sales.

  PERSONAL BACKGROUND :

Father’s Name:                                      Lt. Phani Bhusan Roy

Date of Birth:                                        19-04-1975

Marital Status:                                       Married

Nationality:                                            Indian

Languages Known:                              English, Bengali, Hindi, and Assamese,
Area Covered:                                     Total North-East, (Seven States)
                                                            North Bengal & Sikkim
  CONTRACT ADDRESS & PERMANENT ADDRESS:

 HOUSE NO:6,
Om Golapi Bhawan
Kailashpur,Odalbakra

Guwahati-781034

Date-19-05-2022
Place-GUWAHATI                                         (SUBRATA ROY)

